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1.

Lead to intake

Leads via

Funding check

NOM Business development team
Individual network

Contact via NOM website

Initial interview to determine fit

Delivery of pitch deck and
business plan by the entrepreneur

First online/physical appointment
with the entrepreneur

NOM

2. Due diligence

0 Intake form
e X Rejection or > referral

Due Diligence checklist
Data room access

Reference interviews

Term sheet for equity investment

3. Proposal to investment

Investment proposal

Investment proposals are evaluated by the
designated decision-making bodies, depending
on the investment type and are either approved
or declined accordingly.

X Rejection or - referral

Final check & conditions

Completion due diligence (DD)

Contract is discussed and drafted
with FSN, co-investor(s) and
entrepreneur

Notary and deal closing





